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DWHSA Master Class:
Vow Renewals and
Anniversary Trips

(November 17, 2025)

The best thing about these 
types of trips is …

Your targets are the same:  Couples who’re already married!

Vow renewal prospects Anniversary trip prospects
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Why promote vow renewals 
and anniversary trips?

• They involve just the couple in most cases – so, they’re easier to plan 
for (and sell to) clients who’ve been “pent up” and want to get away 
but can’t afford lots of time and money to do so.

• Because it’s just the couple, these trips don’t involve other decision 
makers.

• You can offer a wide range of destinations and trip types (cruises, 
resort stays, etc.) since there’s no requirement to go back to the original 
marriage location.

• They’ll appeal to your clients in terms of timing, because they can 
range from long weekends to a full week or more, based on their 
desires and their budgets.
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Why promote them NOW?

• Many couples have said in recent marketing studies that they value the 
opportunity to take a trip just for themselves.

• You can easily tailor the itineraries for these trips (domestic and 
international; a few days or more than a week) and their budgets 
(economy to luxury) to fit the desires of every couple.

• They don’t require a ton of preplanning (as with a DW group, for 
example), so they can be booked quickly.

• They can be “locked in” now for any time in 2026 and beyond –
especially now that the “YOLO – Don’t wait to take trips together” spirit 
is still going strong after the pandemic.
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What is a vow renewal?

Also called a "reaffirmation ceremony," a vow renewal is an opportunity for 
an already married couple to repeat their vows in a symbolic ceremony:

• They eloped, and they want to "formalize" their vows in front of family 
members and friends.

• They're celebrating their history together, particularly on milestone 
anniversaries (10th, 25th, 50th).

• They want to throw themselves the wedding ceremony they couldn't 
afford when they got married officially.

• They've been through tough times recently, and they want to celebrate 
their commitment.

• They may want a religious vow renewal to complement the legal 
ceremony conducted before.

• They just think it's the romantic thing to do!
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When should couples
renew their vows?

TheKnot.com recommends "reserv[ing] the occasion for milestone years," 
but it's more common nowadays for Millennials in particular to schedule 
vow renewals as early as the first-year anniversary. 

There's no firm etiquette rule - your clients can renew their vows any 
time they wish!
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Who are the best
vow renewal prospects?

• Your clients who're already married and who are nearing milestone 
anniversaries

• Your clients who've been through difficult times (a serious illness, a 
long-term military deployment)

• Your clients who may be planning a simple anniversary trip but who 
might be interested in "upgrading" with a vow renewal

• Your clients who have adult children who might be willing to serve as 
hosts

BUT:  promote the idea of vow renewals to all of your clients (at least 
once a quarter) ...
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What happens in a
vow renewal?

• The vow renewal may be planned in the original location where the 
binding ceremony took place, in a complementary location, or in a 
brand-new spot chosen by the couple.

• The trip may be an intimate occasion involving just the couple, or it may 
be a big celebration to which they invite many friends and relatives to 
come along. (If they have children, the kids may host the trip.)

• Almost anyone can serve as the officiant for a vow renewal, since in 
most cases the ceremony will be completely symbolic.
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What happens in a
vow renewal?

• The couple may choose to wear their original gown and tuxedo/suit or 
opt for different attire. Brides don't usually wear a veil for the renewal.

• They don't need to invite attendants for a wedding party, but some 
couples invite original bridesmaids and groomsmen or invite their kids 
and grandkids to stand in.

• Before the ceremony, the couple may walk down the aisle together, or 
they may have their children or others escort them.
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What happens in a
vow renewal?

• During the ceremony, they may repeat their original vows or write new 
ones expressing their history together. They may exchange their 
original wedding bands (perhaps with new engravings) or new rings if 
they prefer. Just like the original ceremony, a vow renewal may include 
readings, prayers, music, and other traditions.

• You can skip wedding traditions that don't make sense with an already 
married couple (e.g., bachelor/bachelorette parties, tossing the garter).

• It's typically seen as bad form for the couple to set up a gift or travel 
registry for a vow renewal.
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Which destinations
work best?

• The location of the original wedding ceremony

• A complementary location (e.g., the Bahamas instead of Jamaica)

• Any destination that makes a fun trip for the couple
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Which suppliers and
packages work best?

Many wholesalers and hotel/resort companies (and some cruise lines) 
have specific vow renewal packages, with services focused specifically on 
already married couples who want a symbolic ceremony.

But, you can easily tailor any existing DW package or honeymoon 
package into a vow renewal trip, with the help of the supplier's on-site 
coordinators (e.g., designating a friend or family member as the symbolic 
officiant, skipping the legal marriage paperwork).

Copyright 2025 Destination Wedding & Honeymoon 
Specialists Association . All rights reserved.

11

12



11/17/2025

7

Sandals/Beaches
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Couples Resorts
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Dreams Resorts
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Secrets Resorts
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Carnival Cruise Line
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AmaWaterways
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Vow renewal resources

• “The Complete Guide to Vow 
Renewals” by Susan Breslow 
and Geri Bain

• IDoStill.com
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Anniversary trips

• Anniversary trips are getaways for a couple to celebrate the date 
of their marriage. They can be long weekends or last a week or 
longer. These trips give couples the chance to reconnect and recharge 
without the distractions of everyday life (including kids, though some 
couples may opt for a familymoon-style anniversary trip).

• Many couples may opt for longer trips to mark milestone anniversaries 
(5th, 10th, 25th, 50th) - but you can always recommend long weekend 
getaways for any anniversary year.

• No matter what type of trip you sell any client – from a DW to a 
business airline ticket – make it a habit to ask their wedding date to 
put into the database record.
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Anniversary trips

• Don't forget to "prime the pump" by reminding clients early about 
anniversary trip options. (Don't nag them - nudge them, with 
reminders that include beautiful photos and trip itineraries.)

• Once a quarter, send a promotion to your clients and prospects 
focused on anniversary trips.

• Tailor your recommendations to the couple and to the anniversary 
year. If they have kids, suggest a familymoon-style gathering. If it's a 
non-milestone year, focus on long weekend getaways. If it's a big year, 
suggest that they recreate their original honeymoon or that they plan a 
trip with the whole family (or even with other couples).
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Anniversary trips

• Many suppliers offering anniversary packages will require your couples 
to submit ahead of time (or carry with them as they check in) a copy of 
their marriage certificate, a wedding invitation, or a wedding photo.

• These packages also typically require couples to book within a certain 
number of days before or after their anniversary date.
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Karisma Resorts
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Karisma Resorts
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Dreams Resorts
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Royal Caribbean
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Royal Caribbean
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Promoting these trips

• Your “top 12” clients:  Send them specific trip suggestions, with great 
photos of the destinations/resorts/ships involved – and follow up with 
them personally

• Everyone else: Once a quarter, dedicate an email newsletter or 
several social media posts to these types of trips

• Ongoing basis: Make sure your web site, your blog, your trifold 
brochure, etc., contain mentions and examples of these types of trips –
don’t wait for your clients to ask you about them!
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Pages on your site

Tamara Lidbom – Anytime Travel Agency - Minnesota
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Pages on your site

Joshua and Nikki Purkett – GetAway Travel Group – North Carolina

Copyright 2025 Destination Wedding & Honeymoon 
Specialists Association . All rights reserved.

29

30



11/17/2025

16

Pages on your site

Elicia Slatten – Serenitea Travel - Maryland
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Pages on 
your site

Laura Lukasik - Viking Travel Service -
Illinois
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Pages on your site

Easy Escapes Travel – New York
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Blog posts

Linda Dancer – Honeymoons Inc.– Tennessee
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Blog posts

Liz Moore Destination Weddings – Delta, B.C. (Canada)
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Social media posts

Cherie Peninger – Island Vows - Michigan
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Social media posts

Kimberly Jacoby – Romantics Travel - Texas
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3 key takeaways

• Pick a few clients each month from your database – and follow up 
with them individually and personally about vow renewals and 
anniversary trips. (Better yet, run a monthly report from your CRM 
showing all anniversary dates coming up in six to 10 months – and 
market to those clients.)

• Create a new page on your site to promote anniversary trips and 
vow renewals – with photos as well as bullet-point lists of trip ideas.

• Once a quarter, send out emails and posts promoting these types of 
trips.
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support@dwhsa.com

615.730.9977

DWHSA’s Facebook group

Questions?
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